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With multiple regulatory policies currently affecting both the issuers and 
investors of the structured products industry, the investment opportunities 
within this market seem to have been overshadowed. However, our annual 
Structured Products Europe conference is returning for its 7th year to explore 
these investment tools and highlight where their potential lies. In order to 
protect investors from the potential risks they bring, regulation is not just being 
implemented at a European level but also at a country level too. With the help of 
pan-European regulators and expert product distributors, Structured Products 
Europe will discuss the challenges and give insight on why structured products 
still deserve a place in an investor’s portfolio.

With this year’s conference moving to Frankfurt, Structured Products Europe has 
positioned itself in one of Europe’s leading financial hubs to bring together key 
industry figures from across the continent. As well as regulation, experts from 
both the retail and institutional space will focus on other current hot topics from 
the market including counterparty risk, the importance of due diligence and how 
to select the underlying in your structured products portfolio.

Speakers include:
Nicholas Soerensen
Assistant Vice 
President,  
Global Investment 
Solutions,  
DEUTSCHE BANK

Peter Schwendner
Partner,  
FORTINBRAS ASSET 
MANAGEMENT

Andreas Blümke
Head Advisory and 
Distribution,  
VP BANK

Marcello Minenna
Head of Quantitative 
Analysis Unit, 
CONSOB

Tim Mortimer
Managing Director, 
FUTURE VALUE 
CONSULTANTS

Adam Jacobs
Assistant Director, 
European Regulatory 
Team, ISDA



T: +44 (0)870 240 8859  E: conf@incisivemedia.com 

Interactive Business Networking  

Join the industry’s top level decision makers from across Europe and 
network with the leading players comprising the structured products 
community in an organised setting.  Remember to bring lots of 
business cards!

Highlights include:

Topics to be covered:
 �The impact of regulatory changes on Europe’s structured products 
industry

 �Conquering counterparty risk: How is the industry dealing with the 
challenge?

 �The development of Europe’s ETF market: How do ETFs compare to 
structured products?

 �The importance of structured products due diligence: A user guide to 
structured products selection and procurement

 �Simplicity or yield: What are investors seeking from their structured 
products?

 �Hidden assets or new asset classes: Should volatility already be 
considered as an asset class?

 �Private bank case study: How do structured products fit into their 
client’s portfolios?

 �Structured products masterclass: Pricing and valuation

 What does the future hold for Europe’s structured product market?

Content
Andrea Marandino
Tel: +44 (0)20 7968 4539
andrea.marandino@incisivemedia.com

Marketing 
Katherine Suttie
Tel: +44 (0)20 7004 7514
katherine.suttie@incisivemedia.com

Sponsorship 
Joanna Edwards
Tel: +44 (0)20 7484 9731
joanna.edwards@incisivemedia.com

Who should attend?

 �Private banks
 �Retail banks
 �Portfolio managers
 �Wealth managers
 �Investment brokers

 �Hedge funds
 �Independent Financial Advisors
 �Insurance and pension providers
 �Independent asset managers
 �Investment managers

Investment professionals from the following institution types would benefit from attending:



Monday 21 November 2011

8.00 Registration

9.00 Welcome address

9.05 Chairman’s opening remarks

9.10 How individual European states will meet the regulatory demands
	 How are regulators across Europe going to contend with the European regulation?
	 What regulatory initiatives are emerging from individual countries? 
	 How will country specific regulation affect the wider European Market?

Moderator: Richard Jory, Editor, STRUCTURED PRODUCTS MAGAZINE
Marcello Minenna, Head of Quantitative Analysis Unit, CONSOB
Adam Jacobs, Assistant Director, European Regulatory Team, ISDA
Further panellists to be confirmed

9.40 Comprehension and comparison of structured products: simplicity or yield?
	 What can be read behind the price?
	 Does “structured” necessarily mean “complex”? 
	 Recognizing and assessing the main drivers of complexity.
	 Unveiling risks and opportunities of structured products to investors

Marcello Minenna, Head of Quantitative Analysis Unit, CONSOB

10.20 Conquering counterparty risk: How is the industry dealing with the challenge?
	 Is counterparty risk still a concern for structured product investors?
	 What impact is this having on the European market?
	 Can European initiatives help to rebuild investor confidence?

- COSI
- Collateralised SPV

Axel Joergens, Head of Products & PWM Solutions, BETHMANN BANK AG/ABN AMRO GROUP

10.50 Interactive networking session

11.20 Morning break

11.40 Innovation in Indexing
	 Addressing roll cost in future based indices (commodities and volatility indices)
	 Volatility control: How to obtain better risk adjusted returns? 
	 Multi asset indices: Is dynamic asset allocation the next playing field?

Bernd Henseler, Vice President, S&P INDICIES

12.10 Investor appetite for volatility products
	 A brief history of volatility trading
	 Still the preserve of sophisticated investors and discretionary managers?
	 Understanding the performance of volatility products
	 What are the alternatives to the US volatility indices?

Antti Suhonen, Managing Director & Head of Origination, Equity and Fund Structured Markets, BARCLAYS CAPITAL

12.40 Build, Price and Trade Your Own Structured Product with MarketDirect
	 Be your Own Structurer
	 Timing and Speed Are of Essence
	 Implementing a Market View
	 Pricing Matrix
	 Wide Range of Equities, Commodities and Foreign Exchange

Christian Kronseder, Head of e-commerce, ROYAL BANK OF SCOTLAND

13.10 Lunch

STREAM ONE STREAM TWO

14.10 Chairman opening remarks Chairman opening remarks

14.10 Selecting the underlying in your structured products portfolio
	 The importance of the timing and selection of the underlying for 
structured products

	 Structuring and hedging capabilities of products with traditional 
and innovative underlyings

	 Multi-index structured products
	 Rule-based strategy indices as underlyings 
	 The appetite for equity-linked structured products

Peter Schwendner, Partner, FORTINBRAS ASSET MANAGEMENT 

The importance of structured products due diligence: A user 
guide to structured products selection and procurement
	 The growing importance of buy-side due diligence in product 
selection and procurement

	 Financial, mathematical, legal, operational, and marketing & 
sales related issues

	 The value added of a product management department
Nicholas Soerensen, Assistant Vice President, Global Investment 
Solutions, DEUTSCHE BANK

14.40 Pricing and valuation
	 A look at the prime drivers in pricing structured products
	 The skew in the pricing of derivatives
	 Are concerns over pricing driving investors away?

Serge Lignot, Head of Structured Products, PROMETEO 
INVESTMENT SERVICES

Private bank case study: An original approach to integrating 
structured products in a portfolio
	 Beyond the classical risk-return models  
	 Establishing a framework: the Return Distribution Cube
	 Determining the preferred return distribution of your clients
	 Selecting the right products for your clients
	 Building the optimal portfolio

Andreas Blümke, Head Advisory & Distribution, VP BANK

Panel discussion

SPECIAL ADDRESS
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15.10 Hidden assets or new asset classes: Should volatility already be 
considered as an asset class?
	 Has volatility become an asset class too soon?
	 Do investors really understand volatility?
	 What strategies are needed to access volatility and seek the 
rewards?

Vassilios Pappas, Managing Director, ASSENAGON ASSET 
MANAGEMENT

Commodity exposure: Indexes or physically linked?
	 Latest developments in the commodity market
	 Are commodities still viewed as the natural alternative asset 
class?

	 What is the best strategy for gaining exposure?
- Holding the physical product
- Investing through an index

	 Outlook and future developments on the commodities markets 
(environmental markets, agriculture, etc ….)

Marius-Cristian Frunza, Associate professor, PARIS 1 SORBONNE 
UNIVERSITY 

15.40 Afternoon break

16.00 Structured products in the American market: How is the industry developing across the pond?
	 How is the structured products industry developing in the US?
	 How does the market compare to Europe?
	 Similar trends or a solitary market?
	 What products will be emerging from the US in 2012?

Tim Mortimer, Managing Director, FUTURE VALUE CONSULTANTS

16.30 What does the future hold for Europe’s structured product market?
	 What does 2012 hold for the European structured products market?
	 What will be the main drivers?
	 Do intermediaries require more support when working with structured products?
	 Are current levels of education adequate?

Peter Vankleef, Managing Director, LAKEVIEW
Dang Co-Minh, Chief Executive Officer, LA BANQUE POSTALE STRUCTURED ASSET MANAGEMENT
Wim Schoutens, Research Professor, Department of Mathematics – CATHOLIC UNIVERSITY OF LEUVEN
Michael Romanek, Principal, RISE PARTNERS
Frank Ackermann, Managing Partner, AHP CAPITAL MANAGEMENT GmbH
Jan Erftemeijer, Head of Public Distribution Sales, ABN AMRO

17.10 Closing remarks 

17.20 End of conference and cocktail reception

CLOSING ROUNDTABLE

What past delegates had to say about 
Structured Products Europe:

“�The usual high quality Structured Products event with 
key insights on regulatory and market trends in the 
industry. Great learning curve and great networking 
opportunities. Keep it up!”

“High quality speakers and good opportunity to network”

“Interesting conference, right to the point”



  Lead sponsor:

	 ABN AMRO is an all-round bank servicing retail, private and commercial banking clients. With a 
strong foundation in the Netherlands, we support clients based in the Netherlands and abroad with 
our know-how of banking and specialist sector knowledge and a selective international network.

		  ABN AMRO is also internationally active in a number of specialist activities such as Energy, 
Commodities & Transportation, Clearing and collateralised Finance (factoring and lease in  
Western Europe). Our private banking business is market leader in the Netherlands and serves 
clients in 13 countries and territories.

  Sponsors:

	 RBS Global Banking Markets (GBM) division is a leading banking partner to major 
corporations, financial institutions and public sector clients around the world. 
GBM provides an extensive range of debt, equity and commodity markets, treasury and 
investor products, and financial advisory services. The division focuses on long-term 
customer relationships and excellence in global product execution. GBM is active in the 
Americas, EMEA and Asia Pacific.

	 S&P Indices, one of the world’s leading index providers, maintains a wide variety of 
investable and benchmark indices to meet an array of investor needs. Over $1.25 trillion 
is directly indexed to Standard & Poor’s family of indices, which includes the S&P 500,  
the world’s most followed stock market index, the S&P/Case-Shiller Home Price Indices, 
the leading measure of U.S. home prices, the S&P Global BMI, an index with approximately 
11,000 constituents, the S&P GSCI, the industry’s most closely watched commodities 
index, and the S&P National AMT-Free Municipal Bond Index, the premier investable index 
for U.S. municipal bonds. For more information, please visit

		  standardandpoors.com/indices

  Speaker sponsor:

	 Barclays Capital is the investment banking division of Barclays Bank PLC. With a distinctive 
business model, Barclays Capital provides large corporate, government and institutional clients 
with a full spectrum of solutions to their strategic advisory, financing and risk management needs. 
Barclays Capital has offices around the world, employs over 24,000 people and has the global 
reach, advisory services and distribution power to meet the needs of issuers and investors 
worldwide.

		  For further information about Barclays Capital please visit our website:
		  barclayscapital.com

 Exhibitors:

	 Banesto is one of the leading financial institutions in Spain. Founded in 1902, currently has over 
1800 offices and a staff of 9000 employees.

		  In 2010, for the third consecutive year, was awarded best commercial bank in Spain by 
“Euromoney Awards for Excellence”.

		  With a strong commitment to innovation and focused on the premise of excellent service, 
Banesto aims to be one of the best commercial banks in Europe and the first financial institution 
for its customers.

		  banesto.es

	 FVC is a research, product design and analytics consultancy specialising in structuring products. 
		  Its flagship service is its structured product analysis services now covering the whole of the UK and 

US market as well as products from other markets globally. Its methodologies, analysis and web 
delivered tools have been used by many thousands of professionals in the industry. It pioneered the 
concept of quantitative analysis of structured products in 1999 and remains the market leader.

		  Additionally FVC has valuations and index calculation services that have many institutional clients. 
It provides valuations, consultancy and support to its clients on its derivatives and structured 
products portfolios. Its index calculation business specializes in both algorithmic and custom indices 
and leverages its expertise in complex instruments and analysis. It also provides NAV calculation 
and reconciliation services to the hedge fund industry.

		  FVC supports industry conferences, education initiatives and media events and has been selected 
to contribute analysis to “Structured Products magazine” since 2007.

T: +44 (0)870 240 8859  E: conf@incisivemedia.com 



  Exhibitors:

	 Software for the distribution of structured products – LexiFi provides software and knowledge to 
key participants in the structured retail products market. LexiFi’s solution enables:

		  • �Private banks, retails banks, and other intermediaries to better advise clients, to improve  
after-sale service, and to streamline operations.

		  • �Investment banks to gain agility and scalability in tailored derivatives, and to establish a  
preferred link with distributors.

		  • �Treasury departments to control the issuance of structured notes and the ongoing valuation  
of related swaps.

		  lexifi.com

	 Modelity provides financial institutions with state-of-the-art technologies for managing structured 
products and providing financial advice. The company’s Modelity/Structures solution facilitates an 
advanced relationship between the structurer, the distributor and the client. Modelity/Structures 
manages all the various aspects of a product throughout its entire lifecycle, such as sales & 
advice, client support, and back-office operations. Modelity/Structures bridges the gap between the 
complexity of structured products and the private client’s comprehension. The solution is based 
upon Modelity’s core technology for financial modeling (FiMoML) which significantly shortens the 
time to market of new products through its ease of use.

		  modelity.com

	 Pricing Partners is an international software provider of derivatives pricing analytics and a service 
provider of independent valuation for all OTC derivatives ranging from vanilla to the most complex 
exotic and hybrid structures. Its proprietary financial library, Price-it®, in stand-alone or SaaS 
mode, covers all major asset classes: interest rates, equity, inflation, credit, foreign exchange, 
commodities, life insurance and hybrid products. Pricing Partners’ intrinsic knowledge and innovative 
solutions empower financial institutions to achieve accurate and transparent valuations on their 
structured products. 

		  Pricing Partners is the award winners of Structured Products Technology Rankings 2010 and 2011, 
Overall winner in Pricing and Analytics Category.

		  pricingpartners.com

	 Traccr is a multi-dealer request-for-quote trading platform for credit derivatives which provides its 
customers with efficient execution and price transparency within the credit derivatives market. 
With the regulatory changes (Dodd Frank Act 2010 in the US and MiFID II in Europe) that are 
currently being promulgated, standardised CDS will be required to be cleared through a regulated 
clearinghouse and will be subject to increased post-trade reporting requirements.

		  Traccr’s internet-based RFQ platform provides an independent price discovery function and facilitates 
access to the market for professional investors that wish to trade CDS in derivative form or as a 
cash instrument using Credit-Linked Notes. Asset managers can use Traccr’s robust platform to 
buy or sell credit default swap instruments in varying sizes aligned to their portfolio requirements 
and benefit from better execution and pre-trade pricing transparency through Traccr’s proprietary 
RFQ technology. 

		  As a neutral intermediary that does not take any credit or counterparty risk, Traccr executes 
transactions on an impartial and best execution basis for its customers.

	 WestLB AG is a top provider of capital protected retail and insurance linked products in Germany. 
WestLB offers distinct expertise in the development of innovative capital market products and is 
an important partner for globally operating institutions and investors. The Equity Markets Platform 
provides a very high standard of service and expertise for a multitude of equity linked products from 
flow derivatives to complex structures on a broad scope of German and international underlyings.

		  westlb.de
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Booking Details

Registration Details

 Payment Details

Please complete your details below in BLOCK CAPITALS

title	 first name	 	 last name	

job title/position	

department	 	 	 company	

address	

city	 	 post/zip code	

country	

telephone	 	 fax	

email	

approving manager	 	 training manager	

Cancellation/Substitution: A refund (less 10% administration fee) will be made if notice of cancellation is received in 
writing three weeks before the conference. Regrettably, no refunds will be available for cancellations received less than 
three weeks before the event start date. If you do not attend the event or notify us of your intention to cancel, the full fee 
will still be payable. A substitute delegate is welcome but the organiser MUST be notified in advance of the conference to 
avoid incurring a charge. Substitutions may NOT be made at the conference.

Disclaimer: The programme may change due to unforeseen circumstances, and Incisive Media reserves the right to alter 
the venue and/or speakers. Incisive Media accepts no responsibility for any loss or damage to property belonging to, nor 
for any personal injury incurred by, attendees at our conferences, whether within the conference venue or otherwise.

Data Protection: By registering for Structured Products Europe Incisive Media will send you further information relating 
to this event. In addition we will send you information about our other relevant products and services which we believe 
will be of interest to you. If you do not wish to receive other relevant information from Incisive Media via a particular 
medium please tick the following relevant boxes: mail ; phone ; fax ; email .

Incisive Media will also allow carefully selected third parties to contact you about their products and services. If you do not 
wish to receive information from third parties via any of the following media please tick the relevant boxes: mail ; phone ; 
Please tick if you are happy to receive relevant information from carefully selected third parties by email  and fax .

 I enclose a cheque payable to Incisive Financial Publishing Ltd.

Please debit my    amex    visa    maestro    mastercard 

 issue number:      valid from date:      expiry date           

card no                                  security no.    	

account address if different from above

 I have read and agree to the terms and conditions below.

 signature	 date	

Incisive Financial Publishing Ltd. VAT No: GB 756978165 
For companies in EU member states only:  
Please write your VAT/TVA/BTW/IVA/ MCMS/MWST/FPA number here 	

Please do not cover 
this box as it contains 
important marketing 
information

4801/11

For more than 3 delegate bookings, 
please contact Customer Services to discuss  

a group discount on tel: + 44(0)870 240 8859

Register now
For European office registration

Post: Complete this form and send it to 
Conference Administration at:

Incisive Financial Publishing Ltd 
Haymarket House,  
28 – 29 Haymarket,  
London, SW1Y 4RX, UK

Telephone: +44 (0)870 240 8859
Fax: +44 (0)20 7484 9797 
Email: conf@incisivemedia.com 

For US & Canada office registration

Post: Complete this form and send it to 
Conference Administration at:

Incisive Media, 
55 Broad Street, 
22nd Floor 
New York, NY 10004 

Telephone: +1 (646) 736 1888
Fax: +1 (646) 390 6612
Email: conf@incisivemedia.com 

Book Online
structuredproductseurope.com

Visit the Incisive Media website for an update on 
our forthcoming conferences, courses and for 
information on our magazines/books  
at incisive-events.com

In order that we process your registration with 
maximum efficiency, we request that a copy of 
this booking form accompanies your payment. 

Your registration fee includes morning 
refreshments, lunch, afternoon refreshments, 
your conference/seminar materials and the 
conference cocktail party.
If you require an invoice please inform us stating 
whether you need an original or a fax copy. We 
accept company cheques, credit cards and bank 
transfers. Please allow a minimum of seven 
working days for a bank transfer to reach us and 
phone or fax us when it has been sent. Please 
state the event name and delegate name to 
which it relates.

Venue

21 November 2011, Frankfurt

Code:

VIP No:

Quote this  
VIP number to 

save £100!

Book before 26 Sept Book after 26 Sept

For buyside institutions* €599 + VAT €699 + VAT
For other institutions** €1,799 + VAT €1,999 + VAT

Steigenberger Frankfurter Hof
Am Kaiserplatz 
60311 Frankfurt/Main 
Germany

Tel:  +49 69 215 02
Fax:  +49 69 215 900

W: www.steigenberger.com/Frankfurt/ 
E: frankfurter-hof@steigenberger.de


